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Book Abstract

Main Theme

The qualities that will allow you to develop into
a Sales Champion are skill, knowledge and drive from within. All of
these qualities can be expanded and intensified if you invest the
time, effort and money required into yourself.

The top sales achievers aren’t born great - they
create their own success through studying and analyzing the sales
process. The Sales Champions then personalize the sales material to
their own field, and learn how to effectively apply the best
strategies and techniques seamlessly into their own
presentations.

A Sales Champion is willing to invest the time
and effort needed to practice, drill and rehearse his performance
until he is more prepared to succeed than to fail. Then, armed with
the right attitudes and mental outlook, he can organize his sales
resources to produce exceptional results.

Important Note About This
Ebook

This is a summary and not a critique or a review
of the book. It does not offer judgment or opinion on the content
of the book. This summary may not be organized chapter-wise but is
an overview of the main ideas, viewpoints and arguments from the
book as a whole. This means that the organization of this summary
is not a representation of the book.

Summary of How To Master The
Art Of Selling (Tom Hopkins)

Section A - The Profession
Of Selling

1. The Advantages Of A Career In Sales

Main Idea

Selling is the highest paid hard work in the
world and the lowest paid easy work. The exciting thing is the
choice is yours alone-you can choose whether to make a sales career
highly paid hard work or lowly paid easy work.

Supporting Ideas

The advantages of a profession in sales are;


	You have freedom of expression -
resourcefulness and creativity are demanded and highly
rewarded.

	You decide how successful to be rather than
having an income ceiling set by other people.

	You face a daily challenge that is both
invigorating and stimulating if you have the right attitudes.

	You have huge leverage - your return on
capital and time invested is much better than a capital intensive
business.

	You can make your work great fun, a real
adventure.

	You gain a large amount of satisfaction
with each challenge overcome and sale made.

	You are stimulated to grow. To earn more,
learn more.



2. A Superior Learning System

Main Idea

Superior earning ability grows out of the
superior performance that superior learning makes easy.

Supporting Ideas

The characteristics of a superior learning system
are;


	Impact. The more you are interested in a
subject, the more details you will remember. Dwelling on the
benefits and extra income you’ll gain by learning intensifies the
impact.

	Repetition. Repeat anything often enough
and it will become a part of you. Vary your repetition by writing,
reading, speaking, hearing and dramatizing the material. Take the
material apart and make it a part of yourself.

	Utilization. Skills and knowledge don’t
wear out with use - they get stronger, better and more effective.
Use of sales skills and knowledge is the only road to high
earnings.

	Internalization. When you’ve exploited the
impact and molded the standard material to your needs and
personality, you and the concepts become one a [...]
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